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Heightened cost pressures 

  

 Nifty 200 companies largely met consensus estimates at the aggregate 

level, with only 38% of them managing to beat earnings forecasts 

 

Kumar Manish | Aseem Madan 

researchreport@bobcaps.in 

 

 

 

 

 

 

 

Reporting season trends 

India Q4FY22 QoQ (%) YoY (%) 

Net Sales 9.0 22.8 

Raw materials 12.0 35.3 

Salaries and wages 2.8 12.2 

Interest expenses 1.4 1.6 

Net Profit (after tax) 6.6 25.0 

Q4 surprise 
Revenue 

(%) 
Income 

(%) 

Weighted 1.8 0.2 

Average 4.9 29.6 

Source: Bloomberg, BOBCAPS Research 

 

 Operating expenses at 78% of sales are now close to levels seen prior 

to the global financial crisis  

 We believe moderation in consensus earnings estimates through the 

results season largely captures the higher operating costs  

 

  

Nifty 200 revenue and earnings broadly in line: Nifty 200 companies largely met 

consensus expectations at the aggregate level in Q4FY22, posting only a modest 

revenue and PAT beat of 1.8% and 0.2% respectively. Out of 198 companies that 

reported results, just 31% outperformed consensus on revenue (41% in Q3FY22) 

and 38% on PAT (43% in Q3FY22).   

Sector summary: Financials, industrials and real estate led the beat on revenue 

while IT and energy had subpar numbers. None of the IT companies beat revenue 

expectations. The profit beat was led by real estate and utilities, while the healthcare, 

consumer discretionary and energy sectors posted below-consensus results.  

Inflation continues to deplete profits: The banking sector clocked above-

expected asset quality and strong loan growth in Q4, but saw stiff pricing and margin 

pressures. Cost ratios inched up for insurers. The cement sector posted lower 

EBITDA as fuel and logistics costs spiralled. Margin gains proved elusive for 

consumer durables as the sector was buffeted by Covid-19 headwinds in H1FY22 

and cost inflation in the second half.  

Demand momentum across the building materials space remained robust with 

healthy recovery for most companies in Q4. Auto players posted positive results on 

the back of calibrated price hikes. In OMCs, RIL, GAIL and upstream players 

benefitted from commodity price increases, and CGDs recovered from margin 

pressure. OMCs need a pullback in crude to return to a healthy profit zone. 

IT sector growth was tepid due to weakness in the BSFI vertical and rising wages. 

However, underlying demand remains robust. Steel majors were able to tide over 

rising costs with better throughput. Pharmaceutical companies continued to see the 

impact of price erosion in US formulations coupled with increasing raw material cost 

pressures. Logistics costs, too, remained elevated.  

Investment view: As noted in our recent report entitled Mixed outlook, we continue 

to favour sectors linked to domestic as opposed to export demand. Recent trends in 

earnings and subsequent revisions reaffirm our thesis. 

 

 

 

 

  
 

https://www.barodaetrade.com/Reports/IndiaStrategy-MonthlyWrap1Jun22-Research.pdf
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Q4FY22: Sector-wise review 

Automobiles  

Q4FY22 results for the auto sector were quite positive owing to calibrated pricing 

actions, stabilisation of raw material prices and cost-saving initiatives by major OEMs. 

This helped auto companies post above-consensus net income. Further, company 

managements indicated optimism on raw material inflation as prices have largely 

stabilised, which will help them improve margins going forward. Additionally, most 

OEMs pointed to the better availability of chips. Demand for PVs, CVs, three-wheelers 

and tractors remained buoyant, though two-wheeler demand continues to be weak 

despite a lower base, primarily due to weak rural sentiments. 

Milind Raginwar  |  researchreport@bobcaps.in 

 

Banking and Insurance 

The quarter was marked by a healthy performance among large private sector banks, 

barring some pressure on margins. Asset quality has held up better than expected. 

Loan growth was strong, particularly underlined by market share gains in the 

commercial banking space. Growth in unsecured retail loans was also encouraging and 

reflects the confidence in a quality franchise that large banks enjoy. However, the sector 

saw pressure on pricing and margins. We believe large private banks with legroom to 

grow in unsecured retail are better placed to counter the impact of competitive stress.   

For the insurance sector, Q4FY22 saw Covid-19 cases increasing in the first half of the 

quarter although the mortality claims normalised. Overall, it was business as usual 

towards the end of Q4, as reflected in the new business premium of major players such 

as HDFCLIFE, IPRU and SBILIFE, all of which reported decent numbers. Cost ratios 

increased as well, with a surge in both commission and opex ratios.  

In FY22, private life insurers reported a better YoY margin performance supported by a 

product mix focused on profitable products such as term insurance and non-par 

savings. Persistency across 13th-month and 61st-month cohorts improved for major life 

insurers in FY22 vs. FY21. Their solvency ratios remained adequate and above the 

minimum regulatory requirement of 150%. Media reports of higher premium in term 

products in FY22 stemmed from increased rates from reinsurers considering the tall 

claims coming from Covid fatalities.  

Parul Gulati  |  researchreport@bobcaps.in 

Mohit Mangal  |  researchreport@bobcaps.in 
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Cement 

The sector earnings performance had declined with EBITDA/EBITDA Margins and 

EBITDA/tn softening in the range of 20%/600-800bps. Sector performance was affected 

by the fuel cost spiral (imported coal/pet coke) and logistics cost inflation due to the hike 

in diesel prices. Volume growth was tepid in the range of 0-5% due to a higher base 

and focus on maintaining realisations. YoY realisation growth was between 3% and 6% 

to partially pass through the cost inflation. We expect sector headwinds to continue due 

to sustained higher fuel cost for the next 2-3 quarters at least.  

Milind Raginwar  |  researchreport@bobcaps.in 

 

Consumer Durables 

FY22 will be remembered as a year when margin gains proved elusive for the 

consumer durables sector. If the first half of the year was marred by Covid-related 

stress, the second half saw raw material headwinds. The Russia-Ukraine conflict, 

supply shortages, logistical issues and the shutdown of key business and transportation 

hubs in China due to the Omicron wave all contributed to higher input costs for 

companies. Inflation, which has a direct impact on discretionary spending, topped this 

heady cocktail.  

Pricing power and cost management are crucial in a high-inflation environment as these 

factors will determine cash flow yields. We prefer leaders that have a demonstrable 

track record, viz. VOLT (BUY, TP Rs 1,250) and HAVL (BUY, TP Rs 1,500) among the 

durable names. POLYCAB (BUY, TP Rs 3,000) is our pick among cables and wires 

where pass-through is easier. In the contract manufacturing business, we like DIXON 

(BUY, Rs 4,600) for its business model. 

Vinod Chari  |  researchreport@bobcaps.in 

 

IT Services  

Q4 was a mixed bag for the sector. Growth was tepid due to seasonality and weakness 

in the BFSI vertical. While players such as TECHM, PSYS and MTCL delivered QoQ 

USD growth in line with expectations, INFO and HCLT disappointed with a sluggish 

performance. The BFSI vertical registered slow growth across large players but 

momentum is expected to pick up next quarter. The communications, manufacturing 

and life sciences verticals stood out for most players. Retail also did well for a few.  

Overall demand remains robust as deduced by the positive management commentary. 

Despite macro concerns looming large, companies have reported record TCV numbers 

and their FY23 growth guidance appears cautious with a positive bias. TCV was a mix 

of large- and medium-sized deals. Conversations around higher deal pricing in line with 

increasing inflation have gathered momentum. Cloud remains the largest growth driver 

followed by 5G, cybersecurity, customer experience and artificial intelligence/machine 

learning. Companies continue to expand capabilities in metaverse and blockchain.  
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Supply-side pressures still plagued the sector with a majority of companies reporting 

another quarter of higher QoQ attrition. Margins declined by an average of ~34bps QoQ 

bogged down by the headwinds of (1) high onsite costs, (2) multiple wage hike cycles, 

(3) retention costs, (4) utilisation declines due to fresher hiring, and (5) increased travel, 

marketing and visa costs. This was offset partially by sequential tailwinds from  

(1) better deal pricing, (2) rupee depreciation, and (3) lower subcontracting expenses.   

Seema Nayak  |  researchreport@bobcaps.in 

 

Metals & Mining  

 Steel majors: In Q4, steel majors were able to arrest their EBITDA decline with 

sequential volume growth. Looking to Q1FY23, a sequential EBITDA and margin 

decline looks inevitable given higher coking coal and lower steel prices driven by a 

global pullback and compounded by the surprise export duty levy, with only a part-

offset from lower iron ore prices. Medium-term, we expect earnings to be supported 

by volume growth and healthy mid-cycle level margins.  

 Base metal players: Aluminium and zinc players reported a strong Q4. While base 

metal prices remain supported by supply disruptions, margins are likely to ease 

sequentially due to the impact of higher raw material costs. Medium-term earnings 

should be supported by the restart of investments and healthy prices. 

Kirtan Mehta  |  researchreport@bobcaps.in 

 

Oil & Gas  

 RIL – Margin uptick in cyclicals; consumer business to drive growth: RIL is 

likely to benefit from a sharp margin uptick in refining near-term. We believe 

medium-term earnings growth would be supported by an estimated 28% EBITDA 

CAGR for consumer businesses over FY22-FY25. 

 OMCs – Near-term pressure; return to healthy profit needs pullback in crude 

price: OMCs have underperformed consensus in Q4 as losses on marketing 

outweighed the gains on refining. Near-term, the best-case scenario for OMCs will 

be to cover high costs on account of high oil price and refining margins. Medium-

term, we expect margins to return to the healthy zone as consumer acceptance of 

current high petrol/diesel prices allows OMCs to remain profitable even around 

US$ 100/bbl of oil price.  

 CGD – Returning to healthy mid-cycle margins; volume growth to be 

supported by CNG: Margins recovered in Q4 as city gas distribution companies 

were able to pass on the increase in natural gas prices. We expect margins to 

remain in a healthy mid-cycle zone in FY23 as the increase in retail prices has 

already offset higher gas procurement costs so far. Further, there is a possibility that 

the increase in domestic gas prices from Oct’22 may partly be countered by 

substitution of spot LNG with a relatively cheaper oil-linked LNG for the shortfall 

component. Volume growth for the key CNG segment will be supported by pick-up 

in momentum in commercial segments and the launch of new CNG models by OEMs. 
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 Upstream – Earnings supported by high oil and gas prices: Q4 earnings were 

backed by a surge in oil and gas prices and will see a further boost from the likely 

increase in domestic gas prices in FY23. 

Kirtan Mehta  |  researchreport@bobcaps.in 

 

Pharmaceuticals 

Our pharma coverage reported 10% YoY revenue growth (-1% QoQ) in Q4FY22 led by 

a recovery in acute therapies. EBITDA for the quarter declined 5% YoY and 15% QoQ 

with margin contraction of ~300bps YoY and QoQ. Pharma companies continued to see 

the impact of price erosion in US formulations coupled with rising raw material cost 

pressure. Logistics costs also remained elevated which resulted in a PAT decline of 

16% YoY and 34% QoQ. As per management commentaries, the older portfolios of 

Indian generic companies would continue to face near-term challenges in the US market. 

A few companies are also looking to rationalise their portfolios to improve profitability. 

Surajit Pal  |  researchreport@bobcaps.in 

 

Mid-caps 

Demand momentum across building material products remained healthy in Q4, with 

Mar’22 especially marking a recovery for most companies. This was spurred by a 

combination of good underlying demand and some preponement of stocking ahead of 

price hike expectations from Apr’22 onwards. We note that construction and renovation 

activities were affected in certain parts of India in the first half of Jan’22 due to the 

Omicron-related case surge and in Feb’22 due to the impact of state elections.  

In the pipes segment, destocking by dealers amid price volatility had led to lower 

volumes in Q3FY22. PVC prices started increasing from the middle of February, which 

led to dealers stocking up again, but not fully given the current volatile situation. The 

pipes industry saw higher sequential volume offtake in Q4 led by demand from the 

residential segment, whereas the agri segment remained subdued due to the volatile 

PVC prices.  

Sales volume showed sequential as well as yearly growth as the volume opportunity 

lost in Q3FY22 was recouped in Q4, in addition to the existing demand. CPVC demand 

held up in Q4 and the industry took ~3-5% price hikes in the product. Players with a 

higher focus on CPVC performed better given the sustained increase in CPVC prices.   

Tile players reported high-single-digit volume growth during Q4FY22 (off a high base). 

March was a strong month as on-ground demand showed resilience and dealers had 

stocked up inventory in anticipation of price hikes from April. Exports continued to be 

sluggish due to high freight costs; this along with increased gas costs led to many 

Morbi-based players shutting down operations, thus easing some competition from the 

domestic market.  

Rising gas costs remain a challenge for the entire ceramics industry though the Morbi 

cluster eschewed price hikes due to internal competitive pressures from new capacities 
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commercialised in the last 4-5 months. Ceramic tile players (organised) have been 

consistently hiking prices for the last six months, including ~5-10% hikes in Q4FY22 to 

pass on the cost inflation. This bodes well for sequential improvement in profitability 

next quarter. Similar trends were witnessed for players focused on the sanitaryware 

and faucets business.  

The wood panel space witnessed continued price hikes in plywood, laminates and 

MDF (the latter saw the most aggressive hikes due to favourable demand-supply) – this 

was to cover the increase in cost of chemicals, Kraft & Décor paper and imports (due to 

higher freight/shipping cost). Demand traction in MDF continued to rise in Q4 on the 

back of growth in ready-made furniture, both domestically and in export markets, and 

also expectations of higher MDF exports on the back of a vacuum created in 

international markets by the fall in supply from countries like Vietnam and Indonesia.  

The adhesives segment witnessed price hikes which led to strong Q4 topline growth 

despite muted volumes. Gross margins were significantly compressed due to the 

relentless upsurge in crude-derived raw material costs. 

Ruchitaa Maheshwari  |  researchreport@bobcaps.in 
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Fig 1 – Operating expenses are close to pre-GFC level   Fig 2 – Raw material cost is now 50% of net sales 

 

 

 
Source: CMIE, BOBCAPS Research | EN = Energy, UT= Utilities, MT=Materials  Source: CMIE, BOBCAPS Research | ID=Industrials, IT= Information Technology, RE= Real Estate 

 
Fig 3 – Nifty 50: Sales per share     Fig 4 – Nifty 50: Earnings per share  

 

 

 
Source: Bloomberg, BOBCAPS Research  Source: Bloomberg, BOBCAPS Research 

 
Fig 5 – Salary and wage cost continues to decline    Fig 6 – Freight charges are the highest in history   

 

 

 
Source: BOBCAPS Research, CMIE   Source: BOBCAPS Research, Bloomberg 
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Fig 7 – Purchase of finished goods also remains 
elevated 

 Fig 8 – Power and fuel cost, although up, remains lower 
than historical standards 

 

 

 
Source: CMIE, BOBCAPS Research  Source: CMIE, BOBCAPS Research 

 

 

10

11

12

13

14

15

16

17

18

Ju
n-

07

M
ar

-0
8

D
ec

-0
8

S
ep

-0
9

Ju
n-

10

M
ar

-1
1

D
ec

-1
1

S
ep

-1
2

Ju
n-

13

M
ar

-1
4

D
ec

-1
4

S
ep

-1
5

Ju
n-

16

M
ar

-1
7

D
ec

-1
7

S
ep

-1
8

Ju
n-

19

M
ar

-2
0

D
ec

-2
0

S
ep

-2
1

(%) Purchase of finished goods as % of Net sales

1.0

1.1

1.2

1.3

1.4

1.5

1.6

1.7

1.8

1.9

2.0

Ju
n-

07

M
ar

-0
8

D
ec

-0
8

S
ep

-0
9

Ju
n-

10

M
ar

-1
1

D
ec

-1
1

S
ep

-1
2

Ju
n-

13

M
ar

-1
4

D
ec

-1
4

S
ep

-1
5

Ju
n-

16

M
ar

-1
7

D
ec

-1
7

S
ep

-1
8

Ju
n-

19

M
ar

-2
0

D
ec

-2
0

S
ep

-2
1

(%) Power & fuel as % of Net sales



Q4FY22 REVIEW  

 

 

EQUITY RESEARCH 9 06 June 2022 

 

Fig 9 – Q4FY22: Beats and misses – Aggregates  

Sector # Cos Mkt Cap (Rs bn) Reported % Mcap reported 
Reported (Rs bn) Consensus Estimate (Rs bn) Weighted Q4 Beat (%) Average Q4 Beat (%) 

Revenue Income Revenue Income Revenue Income Revenue Income 

Financials 44 28,173 43 99 2,376 579 2,193 562 8.3 3.1 8.8 28.4 

Information Technology 14 11,337 14 100 1,518 259 1,525 260 (0.4) (0.2) (2.4) (0.6) 

Energy 8 9,161 8 100 6,689 449 6,870 494 (2.6) (9.1) (3.7) (3.9) 

Materials 27 8,503 27 100 2,690 396 2,609 393 3.1 0.8 1.5 17.0 

Consumer Discretionary 27 7,391 27 100 2,025 66 1,956 70 3.6 (6.3) 4.6 (49.9) 

Consumer Staples 15 7,759 15 100 657 103 649 102 1.3 1.2 1.1 12.8 

Industrials 20 5,369 20 100 1,336 88 1,224 84 9.1 5.6 6.8 241.6 

Health Care 22 4,367 21 99 510 56 501 70 1.7 (20.7) 1.4 (22.6) 

Communication Services 7 2,573 7 100 496 (16) 498 (27) (0.4) 39.1 1.8 4.4 

Utilities 12 4,202 12 100 968 154 906 128 6.8 20.4 4.1 18.6 

Real Estate 4 472 4 100 57 17 42 12 34.5 45.3 62.6 144.8 

Total 200 89,306 198 100 19,324 2,152 18,974 2,148 1.8 0.2 4.9 29.6 

Source: Bloomberg, BOBCAPS Research 

Fig 10 – Q4FY22: Beats and misses – Numbers  

Sector Reported Mcap reported (%) 
Revenue Income 

Beat Miss In-line No Data Beat Miss In-line No Data 

Financials 43 99 14 6 11 12 19 11 6 12 

Information Technology 14 100 0 2 10 2 4 2 6 2 

Energy 8 100 1 5 2 0 2 6 0 0 

Materials 27 100 10 5 9 3 10 11 4 3 

Consumer Discretionary 27 100 10 9 7 1 12 12 2 1 

Consumer Staples 15 100 2 0 12 1 4 6 4 1 

Industrials 20 100 7 1 9 3 8 7 4 3 

Health Care 21 99 8 3 8 2 4 14 1 2 

Communication Services 7 100 2 0 4 1 3 3 1 1 

Utilities 12 100 6 3 0 3 8 2 0 3 

Real Estate 4 100 2 2 0 0 2 2 0 0 

Total 198 100 62 36 72 28 76 76 28 28 

Source: CMIE, BOBCAPS Research 
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Fig 11 – Earnings trends YoY (Q4FY21 – Q4FY22) 

Sector 
Net sales Raw materials Salaries and wages Interest expenses Net profit (after tax) 

YoY (%) YoY (%) % of net sales YoY (%) % of net sales YoY (%) % of net sales YoY (%) % of net sales 

NSE listed companies 22.8 35.3 48.0 12.2 9.6 1.6 8.7 25.0 9.3 

Materials 36.0 46.1 71.4 10.3 2.8 5.0 1.4 1.1 8.0 

Information Technology 22.4 33.0 4.8 22.8 50.7 16.9 0.5 23.0 16.1 

Industrials 19.8 28.0 59.1 3.7 6.8 (0.2) 2.6 57.6 5.2 

Financials 9.1 40.4 1.5 3.5 13.9 1.1 40.6 72.3 16.4 

Communication Services 16.6 1.8 3.1 22.5 17.3 9.5 12.9 (66.6) (1.5) 

Consumer Discretionary 21.5 25.6 63.2 9.3 7.1 2.2 2.6 32.5 7.5 

Consumer Staples 17.1 19.9 70.4 7.6 5.7 (1.8) 0.9 20.1 10.7 

Health Care 10.9 15.8 35.2 12.3 16.3 (2.4) 2.1 (32.6) 7.5 

Real Estate 4.4 4.2 24.1 15.7 5.0 (7.7) 7.1 (45.2) 10.3 

Energy 27.0 37.8 51.9 19.2 5.8 (4.2) 2.4 (2.9) 6.4 

Utilities 31.7 40.0 59.4 14.4 4.3 8.2 5.3 10.2 14.2 

Source: CMIE, BOBCAPS Research 

Fig 12 – Earnings trends QoQ (Q3FY22 – Q4FY22) 

Sector 
Net sales Raw materials Salaries and wages Interest expenses Net profit (after tax) 

QoQ (%) QoQ (%) % of net sales QoQ (%) % of net sales QoQ (%) % of net sales QoQ (%) % of net sales 

NSE listed companies 9.0 12.0 48.0 2.8 9.6 1.4 8.7 6.6 9.3 

Materials 9.9 10.6 71.4 7.9 2.8 10.4 1.4 18.2 8.0 

Information Technology 3.2 10.0 4.8 4.6 50.7 7.1 0.5 3.8 16.1 

Industrials 16.2 18.1 59.1 0.6 6.8 2.1 2.6 (12.7) 5.2 

Financials 4.2 45.5 1.5 (0.1) 13.9 0.5 40.7 6.6 16.4 

Communication Services 5.3 64.6 3.1 2.6 17.3 (0.1) 12.9 69.4 (1.5) 

Consumer Discretionary 10.1 12.2 63.2 2.5 7.1 1.7 2.6 30.8 7.5 

Consumer Staples 0.5 10.0 70.4 (0.7) 5.7 (0.7) 0.9 5.1 10.7 

Health Care 7.3 10.7 35.2 2.5 16.3 15.4 2.1 (38.6) 7.5 

Real Estate 31.9 25.0 24.1 8.5 5.0 8.1 7.3 40.0 10.3 

Energy 11.6 9.3 51.9 5.4 5.8 3.1 2.4 (0.5) 6.4 

Utilities 31.7 40.0 59.4 14.4 4.3 8.2 5.3 10.2 14.2 

Source: CMIE, BOBCAPS Research 
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Fig 13 – 3M change in consensus earnings estimates  

(%) 1M 3M 6M 

Nifty 50 (0.88) 17.87 17.74 

Nifty 200 (2.38) 18.80 18.66 

Nifty 500 (2.45) 20.09 17.81 

NIFTY Midcap 100 (8.34) 59.08 56.62 

NIFTY Smallcap 100 (5.67) 38.29 29.97 

Nifty Bank 0.21 37.99 32.02 

Nifty IT (0.84) 12.14 12.29 

Nifty Auto 2.73 102.33 60.52 

Nifty Pharma (5.80) 14.78 9.57 

Nifty Metal (9.20) (22.85) (20.93) 

Nifty FMCG 0.18 10.65 5.39 

Nifty PSU Bank (5.26) 30.09 36.38 

Nifty Realty (1.90) 49.92 33.82 

Nifty Financial Services (2.70) 27.59 26.44 

Nifty Infrastructure (0.13) 21.64 26.86 

Nifty Energy (0.10) 16.91 26.91 

Nifty CPSE 4.02 13.71 27.23 

Nifty India Consumption 1.41 27.50 25.19 

Nifty Media (6.14) 101.46 88.67 

Nifty PSE (3.87) 5.14 12.34 

Nifty Commodities 49.85 9.78 17.37 

Source: Bloomberg, BOBCAPS Research 
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Disclaimer 

Recommendation scale: Recommendations and Absolute returns (%) over 12 months 

BUY – Expected return >+15%  

HOLD – Expected return from -6% to +15%  

SELL – Expected return <-6% 

Note: Recommendation structure changed with effect from 21 June 2021 

Our recommendation scale does not factor in short-term stock price volatility related to market fluctuations. Thus, our recommendations may not always be strictly 

in line with the recommendation scale as shown above. 

Rating distribution 

As of 31 May 2022, out of 116 rated stocks in the BOB Capital Markets Limited (BOBCAPS) coverage universe, 69 have BUY ratings, 25 have HOLD ratings, 5 are 

rated ADD*, 1 is rated REDUCE* and 16 are rated SELL. One company rated ADD has been an investment banking client in the last 12 months. (*Our ADD and 

REDUCE ratings are in the process of being migrated to the new recommendation structure.) 

Analyst certification 

The research analyst(s) authoring this report hereby certifies that (1) all of the views expressed in this research report accurately reflect his/her personal views 

about the subject company or companies and its or their securities, and (2) no part of his/her compensation was, is, or will be, directly or indirectly, related to the 

specific recommendation(s) or view(s) in this report. Analysts are not registered as research analysts by FINRA and are not associated persons of BOBCAPS. 

General disclaimers 

BOBCAPS is engaged in the business of Institutional Stock Broking and Investment Banking. BOBCAPS is a member of the National Stock Exchange of India 

Limited and BSE Limited and is also a SEBI-registered Category I Merchant Banker. BOBCAPS is a wholly owned subsidiary of Bank of Baroda which has its 

various subsidiaries engaged in the businesses of stock broking, lending, asset management, life insurance, health insurance and wealth management, among 

others.  

BOBCAPS’s activities have neither been suspended nor has it defaulted with any stock exchange authority with whom it has been registered in the last five years. 

BOBCAPS has not been debarred from doing business by any stock exchange or SEBI or any other authority. No disciplinary action has been taken by any 

regulatory authority against BOBCAPS affecting its equity research analysis activities. 

BOBCAPS has obtained registration as a Research Entity under SEBI (Research Analysts) Regulations, 2014, having registration No.: INH000000040 valid till  

03 February 2025. BOBCAPS is also a SEBI-registered intermediary for the broking business having SEBI Single Registration Certificate No.: INZ000159332 dated 

20 November 2017. BOBCAPS CIN Number: U65999MH1996GOI098009. 

BOBCAPS prohibits its analysts, persons reporting to analysts, and members of their households from maintaining a financial interest in the securities or 

derivatives of any companies that the analysts cover. Additionally, BOBCAPS prohibits its analysts and persons reporting to analysts from serving as an officer, 

director, or advisory board member of any companies that the analysts cover.  

Our salespeople, traders, and other professionals may provide oral or written market commentary or trading strategies to our clients that reflect opinions contrary to 

the opinions expressed herein, and our proprietary trading and investing businesses may make investment decisions that are inconsistent with the 

recommendations expressed herein. In reviewing these materials, you should be aware that any or all of the foregoing, among other things, may give rise to real or 

potential conflicts of interest. Additionally, other important information regarding our relationships with the company or companies that are the subject of this 

material is provided herein. 

This material should not be construed as an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation would 

be illegal. We are not soliciting any action based on this material. It is for the general information of BOBCAPS’s clients. It does not constitute a personal 

recommendation or take into account the particular investment objectives, financial situations, or needs of individual clients. Before acting on any advice or 

recommendation in this material, clients should consider whether it is suitable for their particular circumstances and, if necessary, seek professional advice.  

The price and value of the investments referred to in this material and the income from them may go down as well as up, and investors may realize losses on any 

investments. Past performance is not a guide for future performance, future returns are not guaranteed and a loss of original capital may occur. BOBCAPS does 

not provide tax advice to its clients, and all investors are strongly advised to consult with their tax advisers regarding any potential investment in certain transactions 

— including those involving futures, options, and other derivatives as well as non-investment-grade securities —that give rise to substantial risk and are not suitable 

for all investors. The material is based on information that we consider reliable, but we do not represent that it is accurate or complete, and it should not be relied on 

as such. Opinions expressed are our current opinions as of the date appearing on this material only. We endeavour to update on a reasonable basis the 

information discussed in this material, but regulatory, compliance, or other reasons may prevent us from doing so.  

We and our affiliates, officers, directors, and employees, including persons involved in the preparation or issuance of this material, may from time to time have 

“long” or “short” positions in, act as principal in, and buy or sell the securities or derivatives thereof of companies mentioned herein and may from time to time add 

to or dispose of any such securities (or investment). We and our affiliates may act as market makers or assume an underwriting commitment in the securities of 

companies discussed in this document (or in related investments), may sell them to or buy them from customers on a principal basis, and may also perform or seek 

to perform investment banking or advisory services for or relating to these companies and may also be represented in the supervisory board or any other 

committee of these companies. 
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For the purpose of calculating whether BOBCAPS and its affiliates hold, beneficially own, or control, including the right to vote for directors, one per cent or more of 

the equity shares of the subject company, the holdings of the issuer of the research report is also included. 

BOBCAPS and its non-US affiliates may, to the extent permissible under applicable laws, have acted on or used this research to the extent that it relates to non-US 

issuers, prior to or immediately following its publication. Foreign currency denominated securities are subject to fluctuations in exchange rates that could have an 

adverse effect on the value or price of or income derived from the investment. In addition, investors in securities such as ADRs, the value of which are influenced 

by foreign currencies, effectively assume currency risk. In addition, options involve risks and are not suitable for all investors. Please ensure that you have read and 

understood the Risk disclosure document before entering into any derivative transactions. 

In the US, this material is only for Qualified Institutional Buyers as defined under rule 144(a) of the Securities Act, 1933. No part of this document may be distributed 

in Canada or used by private customers in the United Kingdom. 

No part of this material may be (1) copied, photocopied, or duplicated in any form by any means or (2) redistributed without BOBCAPS’s prior written consent. 

Company-specific disclosures under SEBI (Research Analysts) Regulations, 2014 

The research analyst(s) or his/her relatives do not have any material conflict of interest at the time of publication of this research report.  

BOBCAPS or its research analyst(s) or his/her relatives do not have any financial interest in the subject company. Research analyst Vinod Chari has 875 shares of 

Voltas (VOLT IN). 

BOBCAPS or its research analyst(s) or his/her relatives do not have actual/beneficial ownership of one per cent or more securities in the subject company at the 

end of the month immediately preceding the date of publication of this report. 

The research analyst(s) has not received any compensation from the subject company in the past 12 months. Compensation of the research analyst(s) is not based 

on any specific merchant banking, investment banking or brokerage service transactions. 

BOBCAPS or its research analyst(s) is not engaged in any market making activities for the subject company.  

The research analyst(s) has not served as an officer, director or employee of the subject company. Research analyst Kirtan Mehta has served as an employee of 

Reliance Industries (RIL IN) during the period 2002-2003, as disclosed by the research analyst. 

BOBCAPS or its associates may have material conflict of interest at the time of publication of this research report.  

BOBCAPS’s associates may have financial interest in the subject company. BOBCAPS’s associates may hold actual / beneficial ownership of one per cent or more 

securities in the subject company at the end of the month immediately preceding the date of publication of this report. 

BOBCAPS or its associates may have managed or co-managed a public offering of securities for the subject company or may have been mandated by the subject 

company for any other assignment in the past 12 months. 

BOBCAPS may have received compensation from the subject company in the past 12 months. BOBCAPS may from time to time solicit or perform investment 

banking services for the subject company. BOBCAPS or its associates may have received compensation from the subject company in the past 12 months for 

services in respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory 

services in a merger or specific transaction. BOBCAPS or its associates may have received compensation for products or services other than investment banking 

or merchant banking or brokerage services from the subject company in the past 12 months. 

 

 


